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To Our Valued Clients:

Resilient Equity Markets Despite Uncertainty

A year’s worth of market headlines seemed compressed 
into a single quarter. A renewed Middle East war drove 
WTI crude from roughly $70 at the start of the conflict to 
above $100 at its peak. Other major developments included 
AI-disruption fears that hit software stocks, mounting 
stress in private credit as several funds limited investor 
withdrawals, concerns about monetary-policy credibility and 
central-bank independence, a prolonged DHS shutdown, 
and widespread protests across the United States. All of 
this came against a backdrop of continued deficit spending, 
rising unemployment, and inflation that remains above 
target. Taken together, these developments led investors to 
reassess geopolitical risk, inflation, and the path of interest 
rates, resulting in flat to negative quarterly returns across 
major U.S. equity indexes.

While many investors are focused on risk, we see signs of 
opportunity. As shown in the chart above, lower-quality 
stocks gained 4% in an otherwise down quarter, while 
higher-quality stocks declined 3%. This is unusual and a 
continuation of a trend, detailed in the chart below, that 
has broadly persisted for much of the past five years. In our 
view, that dynamic has created an appealing entry point 

for patient investors to acquire high-quality businesses at 
reasonable prices.

Different from the 1970s Oil Shock

The disruption in the Strait of Hormuz has affected roughly 
20 million barrels per day of crude oil and refined product 
flows, or about one-fifth of global petroleum liquids 
consumption. That said, the full volume has not been 
removed from global supply, as Saudi Arabia and the UAE 
have rerouted a portion of exports through bypass pipelines 
and some volumes have continued to move through the 
Strait. Even after accounting for those offsets, the current 
disruption is extraordinary: the International Energy 
Agency has described the present oil-market disruption as 
unprecedented in scale. 

Fortunately, the U.S. economy is structurally better 
positioned than it was during the major energy shocks of 
the 1970s. Since 2019, the United States has been a net total 
energy exporter, thanks in large part to the shale boom. That 
does not insulate the U.S. from higher global oil prices, but it 
does leave the economy more resilient than in prior eras.
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BRIAN KRAWEZ, CFA®
President, Investment Committee Chairman

Source: Bloomberg. Data as of 3/31/2026

Q1 2026 Returns %

Five Years: Low Quality, High-Beta Rally

5Y Returns %

Highest Quality and Lowest Quality companies refers to companies in the S&P 500 
who have an EPS Predictability of 75-100 and 0-24 respectively, as rated on Value Line. 
Earnings Predictability is a measure of the reliability of an earnings forecast. Please 
see the Strategy Overviews for standardized performance, disclosures and definitions. 
Past performance is no guarantee of future results, and different periods and market 
conditions may result in significantly different outcomes. Source: Bloomberg, Value Line, 
Scharf Investments. Data as of 3/31/2026.



By contrast, many other developed and emerging economies 
remain far more dependent on imported energy and are 
therefore likely to feel the effects of the current shock more 
acutely. Japan, for example, relies on imports for roughly 
97% of its oil demand while China remains the world’s 
largest crude oil importer.

The contrast is even more pronounced in natural gas. Europe 
and many Asian economies remain structurally reliant on 
imported gas, whether by pipeline or liquefied natural gas 
(“LNG”), and therefore face greater exposure to global 
energy shocks. The United States, by contrast, has abundant 
domestic supply and has become the world’s largest LNG 
exporter. The IEA estimates that the U.S. provided around 
20% of global LNG supply in 2024, a figure that could rise to 
roughly one-third by the end of the decade. That positioning 
gives the U.S. a meaningful advantage: it participates in 
higher global LNG pricing while domestic natural gas prices 
remain far below those in key import markets. Recent prices 
were roughly $3/mmBtu in the U.S. compared with about 
$18/mmBtu in Europe. As a result, Europe and Asia are 
significantly more sensitive to energy price shocks than the 
United States.

Your accounts have exposure to rising U.S. oil and gas 
production through Occidental Petroleum (“OXY”), one 
of the largest oil and gas producers in the United States. 
Importantly, the company remains predominantly U.S.-
focused: in 2025, roughly 84% of production came from the 
United States, and approximately 82% of year-end proved 
reserves were U.S.-based. We first purchased OXY shares on 
behalf of clients in late 2024, using $65 oil in our analysis. At 
current oil prices, we believe Occidental’s cash-generation 
profile improves materially. As shown in the table below, our 
estimates suggest that at $100 oil, Occidental’s free cash 
flow would increase sharply from recent levels as would the 
free cash flow yield to investors at the current stock price.

More broadly, the favorable positioning of U.S. energy 
production has helped provide some insulation from 
elevated geopolitical risk. During March, U.S. equities 
generally held up better than many foreign markets, 
particularly in more energy-import-dependent economies. 
Markets such as South Korea and India were among 
the more vulnerable, reflecting their greater reliance 
on imported energy and the inflationary pressure that 
accompanies higher oil prices. In our view, this relative 
resilience underscores an important point: while the U.S. is 
not immune to global energy shocks, it is structurally better 
positioned than many overseas markets to absorb them.

Inflation Potentially a Headwind to P/E Multiples

Since the start of the Iran war, inflation expectations and 
bond yields have generally moved higher as investors priced 
in the risk of a prolonged energy shock. As shown in the 
chart below, the U.S. 2-year Treasury yield rose by more than 
30 basis points during the quarter. Many market forecasters 
have pushed out or reduced their expected U.S. rate cuts for 
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U.S., energy trade balance, quadrillion BTUs*

Domestic Oil Production as a % of Oil Consumption

Source: Strategas, U.S. Energy Information Association (EIA). Data as of 12/31/24. 

Occidental Petroleum

Source: Bloomberg, Scharf Investments. Data as of 3/31/2026. The securities identified and 
described do not represent all of the securities purchased, sold or recommended for client 
accounts. The reader should not assume that an investment in the securities identified was 
or will be profitable.

Source: The Economist. March 19, 2026. U.S. Energy Information Administration. 



2026, a notable shift from the consensus view at the start 
of the year, when inflation and interest rates were broadly 
expected to trend lower.

Historically, higher interest rates have been a headwind to 
P/E multiples. In our prior quarter letter, we highlighted that 
multiple expansion in the U.S. stock market has already been 
unusually strong during the 2020s. Against that backdrop, 
sticky inflation, elevated rates, and still-rich valuations could 
make further multiple expansion more difficult and, in our 
view, make multiple compression a more likely outcome.

AI Disruption

Investors continue to pay a premium for exposure to AI 
innovation and perceived AI winners. In the quarter, AI 
juggernauts Anthropic and OpenAI closed two of the 
largest private financing rounds in history. Anthropic raised 
$30 billion at a $380 billion valuation and OpenAI raised 
$122 billion at an $850 billion valuation. These financing 
rounds and related growth initiatives triggered valuation 
stress for several incumbents in the quarter. Notably, AI 
agents are emerging as a threat to seat-based software-
as-a-service (SaaS) pricing models. This potential revenue 
model disruption has led to share price declines in many 
leading enterprise software companies. Software was the 
worst performing industry in the S&P 500 with a decline of 
25% in the quarter. AI disruption fears also impacted a wide 
range of industries such as insurance, financial services, 
payment processors, travel companies, and many others. 

In our view, AI disruption fears have created opportunities. 
With so much capital flowing into a narrow set of perceived 
AI winners, we are seeing many high quality, market leading 
businesses trading at compelling valuations based on fears 
that AI will soon replace almost everything.

AI disruption is also impacting private credit. Private 
credit, sometimes called direct lending, is corporate credit 
underwritten by a non-bank lenders. Much of private credit 
involves funding private-equity deals. Private credit has 
been in the news this quarter because the recent expansion 
of private credit offerings to retail investors has started to 
unravel, quickly and badly. Specifically, ‘gating’ - limiting 
or prorating investor withdrawals—emerged as a sector 
wide phenomenon in Q1 2026 with prominent managers 
such as Blackstone, Blackrock, Ares, and Blue Owl all 
capping redemptions in funds in the quarter. This is a classic 
liquidity mismatch, with long duration assets (private credit 
loans) paired with short duration liabilities (redeemable 
investor funds). Paired with rapid growth and AI disruption, 
particularly software exposure, the current market distress 
in retail private credit should not be a surprise to anyone. In 
our view, private credit is not a good fit for retail investors. 
We are following developments in private credit closely for 
potential broader market impacts.
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U.S. Interest Rates (%)

Source: Bloomberg. Data as of 3/31/26.

Source: RA Stanger, Financial Times. Data as of 3/31/26.

Withdrawals Have Spiked at Private Credit Funds

In the short run, the market is a voting machine, but in the long run, 
it is a weighing machine.					   

					           	         
— Benjamin Graham, Author of “The 

Intelligent Investor” 
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Quality on Sale

In our view, the current market offers unusually attractive 
opportunities in higher-quality companies. Many leading 
businesses with strong returns on equity, durable earnings, 
and consistent historical growth are trading at valuations 
that appear attractive relative to both their own history 
and the broader U.S. indexes. For example, Union Pacific 
(“UNP”), a high-quality railroad with what we believe to 
be a nearly irreplaceable moat, is currently trading at the 
cheapest relative valuations versus the S&P in the past 
10 years. Please see the UNP stock spotlight on page 7. 
For additional discussion of portfolio companies trading 
at historically attractive valuations relative to the market, 
please refer to our latest webinar.

Portfolio Positioning

With the S&P 500 both highly concentrated in a small 
number of large-cap growth technology companies and 
trading at an elevated valuation multiple, we believe the 
Scharf equity portfolio offers a differentiated risk-return 
profile for today’s uncertain environment. We also believe 
recent purchases have improved the portfolio’s earnings 
growth potential, earnings predictability, and valuation 
favorability (historical valuation upside-to-downside).

As shown in the chart on the bottom left, Scharf equity 
portfolio companies have grown earnings at an annualized 
rate of 14% per year over the past 10 years (weighted 
average), compared to 8% for the S&P 500 and 5% for 
the Russell 1000 Value. This is notable as earnings are the 
primary driver of equity market returns over the long term. 
If these historical growth rates were to be maintained going 
forward, $1 of earnings for the Scharf portfolio would grow 
to $3.77 in 10 years compared to $2.24 for the S&P and $1.71 
Russell 1000 index. While future growth will not necessarily 
match the past, we believe the portfolio is comprised of 
businesses with the potential to continue growing earnings 
at above-average rates. Over time, we believe that sustained 
earnings growth should be reflected in rising stock prices. 
As Benjamin Graham famously said, “In the short run, 
the market is a voting machine, but in the long run, it is a 
weighing machine.”

We believe that focusing on companies with historically 
more predictable earnings through market cycles increases 
the likelihood of achieving satisfactory long-term earnings 
growth. Said another way, while past results are no 
guarantee of future success, our experience suggests that 
businesses with more consistent earnings histories are 
often better positioned to continue compounding over time.  
Many of our holdings, including Microsoft, Thermo Fisher, 
Otis, and Chubb, benefit from highly recurring revenue 
streams. Others provide or distribute everyday necessities 
such as food, medicine, and critical services. Examples 
include Hershey, Centene, McKesson, Zoetis, and Novartis. 
As a result, we believe the median company in the Scharf 
Equity portfolio offers better earnings predictability than the 
relevant indexes.

Union Pacific Corp Relative P/E Multiple to S&P 500

0.7x

0.8x

0.9x

1.0x

1.1x

1.2x

1.3x
Union Pacific Corp Relative P/E Multiple to S&P 500

The securities identified and described do not represent all of the securities purchased, sold 
or recommended for client accounts.  The reader should not assume that an investment in 
the securities identified was or will be profitable. Source: Value Line, Scharf Investments, 
Bloomberg. Data as of 3/31/2026.

Faster Earnings Growth

10-Year Trailing EPS Growth Rate

Source: Bloomberg, Scharf Investments. Data as of 3/31/2026

Earnings Predictability

85
70 70

40

Scharf Equity S&P 500 Russell 1000
Value

Median Value
Line Company

Source: Bloomberg, Scharf Investments. Data as of 3/31/26 . The numbers above 
reflect the median Earnings Predictability score. Scharf Equity excludes companies 
not valued on P/E. The securities identified and described do not represent all of the 
securities purchased, sold or recommended for client accounts. The reader should 
not assume that an investment in the securities identified was or will be profitable.



In addition to earnings growth and earnings predictability, 
valuation remains a cornerstone of our investment process. 
We own businesses where we believe that the potential 
reward outweighs risk. While market excitement can lead to 
periods where expensive stocks get even more expensive, 
history has shown that paying a reasonable price for quality 
businesses leads to better outcomes over time. We seek 
companies trading near the low end of their historical 
ranges, offering asymmetric upside relative to downside risk. 
This “favorability ratio” helps protect capital in downturns 
while positioning us for gains when markets reward 
fundamentals. As shown below, Scharf Equity has about 
+43% upside to its median high P/E versus 8% downside 
to its median low, better than both the S&P and Russell 
1000. This positioning is not accidental—it’s the result of a 
systematic process designed to protect capital. We try to 
own companies that can do well in good times, and protect 
value when markets become more challenging.

Safeguarding Your Future

The true test of an investment strategy is not how it 
performs in bull markets, but how it protects capital during 
more difficult periods. Since 1983, our strategy has been 
defined by its ability to endure recessions, wars, bubbles, 
inflationary shocks, and other unexpected events. We 
understand that headlines can be distracting and that 
the temptation to react, whether to fear or enthusiasm, is 
natural. Our experience has taught us that resilience comes 
from consistency and discipline. While markets may reward 
speculation in the short term, we believe that, over the long 
run, fundamentals prevail. We welcome any questions you 
may have.

Best Regards,

Brian Krawez, CFA®

President and Investment Committee Chairman
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Scharf
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Represents 10 Year Median. Source: Bloomberg, Scharf Investments. Data as of 
3/31/26.
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Downside to Median Low P/E
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Represents 10 Year Median. Source: Bloomberg, Scharf Investments. Data as of 
3/31/26.



Sources: Bloomberg, Scharf Investments, as of 3/31/2026.
The securities identified and described do not represent all of the securities purchased, sold or recommended for client accounts.  The reader should not assume that an investment in the 
securities identified was or will be profitable.
Past performance is no guarantee of future results, and different periods and market conditions may result in significantly different outcomes. Performance for 1989 through 1996 includes 
all fee-paying, fully discretionary equity accounts open for the entire calendar year.  The performance for each year beginning with 1997 includes all fee-paying, fully discretionary equity  
accounts from their first full quarter under management through their last full quarter under management.  Performance for all years reflects the reinvestment of dividends and other 
earnings, along with the deduction of trading  commissions and other costs including management fees. No guarantee can be made that the composite performance is the statistically 
accurate presentation representing performance of any specific account, as specific account performance depends on investment timing, account specific guidelines, and other factors that
vary from account to account.  Results were generated using an investment philosophy and methodology similar to that  described herein and that Scharf Investments, LLC expects to  
ontinue to use, but future investments will be made under different economic conditions and in different securities. Further, the results do not reflect performance in all different economic 
cycles. It should not be assumed that investors will experience returns, if any, comparable to those shown above. The Standard & Poor’s 500 Index contains 500 industrial, transportation, 
utility and financial  companies regarded as generally representative of the large capitalization U.S. stock market. The comparison of performance to the market index shown is inappropriate 
because the index is more diversified than the portfolios generating such performance and represents only unmanaged results. Due to these differences, potential investors are cautioned 
that no market index is directly comparable to the performance shown above.

Scharf Quality Value: Growth of a $1,000,000 Investment 
12/31/1983 - 3/31/2026 (Net of Fees)

Annualized Rates of Return (%) as of March  2026 1 Year 5 Years 10 Years

Scharf Quality Value (Net) -0.3% 6.6% 8.7%
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Union Pacific was originally created and named in the 
Railway Act of 1862, signed by President Abraham Lincoln. 
Today, Union Pacific is the largest publicly traded North 
American Class 1 Railroad. Headquartered in Omaha, 
Nebraska, UNP operates a network spanning 32,889 route 
miles across the 23 Western States of the Contiguous United 
States, connecting to all major West Coast and Gulf Coast 
Ports, six Mexico gateways and interchanging with the other 
US-based and Canadian Class 1 railroads. In 2025, UNP 
generated $24.5 billion in sales, primarily from shipping a 
diversified mix of commodity groups spanning agricultural, 
industrial and consumer products. 

In long-haul logistics, freight railroads are competitively 
advantaged vis-à-vis trucking due to a cost advantage derived 
from superior fuel efficiency, which is more pronounced over 
longer distances. Union Pacific arguably has a best-in-class 
network, with one of the longest average length of haul 
among its Class 1 peers. Further, when fuel prices rise, this 
cost advantage expands, making freight rail more attractive 
to shippers looking to manage transportation costs.

Under the leadership of CEO Jim Vena since August 2023, 
UNP has delivered on the “Safety, Service and Operational 
Excellence” strategy. With an operational foundation 
established, in July 2025, UNP announced a cash-and-stock 
acquisition of Norfolk Southern (NSC), which operates in 
the Eastern United States. The deal is subject to regulatory 
approval from the Surface Transportation Board. If granted, 
the deal is expected to close in 2027, and would create a 
transcontinental railroad. Prospectively, combining the two 
networks would remove intercompany points of contact, 
thus enabling greater operating efficiency and faster shipping 
times for customers, as well as opening up new avenues of 
competition with trucking.

Union Pacific’s consistent cashflow generation is well 
represented by the company having paid a common stock 
dividend for 126 consecutive years. While somewhat 
exposed to general macroeconomic cyclicality, UNP is 
assessed a high earnings predictability score by Value Line 
(95), underpinned by its diversified sales mix and somewhat 

variable cost structure. Over the past 30 years, UNP has 
compounded earnings impressively, growing Adjusted EPS 
at an +10% CAGR. We think UNP will sustain its positive 
earnings trajectory through modest volume growth, ongoing 
efficiency improvements and share repurchases, potentially 
bolstered by the combination with NSC.

At an ~19.2x blended forward price-to-earnings (P/E) 
multiple, UNP trades at a discount to its historical median 
high P/E. We think investors are underappreciating UNP’s 
competitive advantage and durable earnings power, which 
could potentially be enhanced with the pending combination 
with Norfolk Southern.

 
Sources: Company Reports, Bloomberg, S&P Capital IQ, Scharf Estimates. This information 
is intended to be for the use of Scharf Investments clients only.  Please do not disseminate. 
This material includes forward looking statements based on Scharf Investments’ experience 
and expectations about the securities markets and the methods by which Scharf Investments 
expects to invest in those markets. Those statements are sometimes indicated by words such 
as “expects,” “believes,” “seeks,” “may,” “intends,” “attempts,” “will,” and similar expressions. 
The forward looking statements are not guarantees of future performance and are subject 
to many risks, uncertainties and assumptions that are difficult to predict. Therefore actual 
investment returns could differ materially and adversely from those expressed or implied in 
any forward looking statements. The securities identified and described do not represent all 
of the securities purchased, sold or recommended for client accounts.  The reader should not 
assume that an investment in the securities identified will be profitable.

I N V E S T M E N T  R E S E A R C H
I N V E S T M E N T  I N S I G H T S

OWEN WARREN, CFA® 
Senior Research Analyst
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Union Pacific Favorability Ratio

The securities identified and described do not represent all of the securities purchased, sold 
or recommended for client accounts.  The reader should not assume that an investment in 
the securities identified was or will be profitable. Source: Value Line, Scharf Investments, 
Bloomberg. Data as of 3/31/2026.
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For many investors, the working years are centered on 
accumulation: saving consistently, maximizing contributions, 
and growing assets over time. Retirement calls for a 
different approach. The focus shifts from building wealth 
to coordinating income, taxes, investments, and estate 
considerations in a way that can support a lifestyle for 
decades.

That is why financial planning becomes so important in 
retirement. Income may need to last 25 to 30 years or longer. 
Tax decisions can compound over time. Market declines can 
be more disruptive once withdrawals begin. Estate decisions 
can also have lasting consequences for both a surviving 
spouse and future heirs. In this stage of life, integrated 
planning is not just about organization. It is a form of risk 
management.

At Scharf, we approach that challenge through four integrated 
pillars.

Discovery and Goal Clarity

Every effective plan begins with understanding what financial 
success actually looks like for the client. That means going 
beyond account balances and investment returns to define 
the life the portfolio is meant to support. A strong planning 
process starts with spending analysis, retirement timing, 
legacy goals, charitable intent, and a deeper understanding 

of how a client thinks about risk. In retirement, risk is not just 
about market volatility. It is also about income disruption, 
longevity, and whether a plan can adapt to unexpected 
life changes. When these priorities are clear, every 
recommendation that follows becomes more intentional.

Tax Strategy Integration

One of the most important principles in retirement planning 
is that the goal is not simply to reduce taxes this year. It is 
to manage taxes over a lifetime. That broader perspective 
can lead to better long-term decisions, including thoughtful 
bracket management, Roth conversion modeling before 
Social Security and Required Minimum Distributions begin, 
and capital gain planning during lower-income years. It also 
means accounting for important variables such as Medicare 
IRMAA surcharges, charitable strategies like Qualified 
Charitable Distributions and donor-advised funds, and the 
tax compression a surviving spouse may face when filing 
as a single taxpayer. Thoughtful tax planning can make a 
meaningful difference in preserving long-term wealth.

Retirement Income Design

Sustainable income in retirement does not happen by 
accident. It requires a deliberate framework for how assets will 
be used over time. A key part of that framework is withdrawal 
sequencing, or deciding whether spending should come first 
from taxable accounts, tax-deferred accounts, or Roth assets. 
That decision can affect both lifetime taxes and portfolio 
longevity. It is also important to project Required Minimum 

W E A LT H  M A N A G E M E N T

MONEY 
CONVERSATIONS

Wealth  Without a Plan Is 
Wealth At Risk
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MARCUS POTEETE, CFP
Wealth Advisor
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Distributions years in advance, so future income spikes do 
not create avoidable tax pressure. Just as important, a sound 
retirement income plan must address sequence-of-return risk. 
Poor returns early in retirement can have a lasting effect if 
withdrawals continue during periods of market stress. That is 
why income design should include guardrails, stress testing, 
and scenario analysis through later life.

Portfolio Alignment

A financial plan only creates value if it is implemented directly 
within the portfolio. At Scharf, portfolio construction is 
designed to reflect actual cash flow needs, tax considerations, 
and long-term goals. That may mean holding near-term 
spending needs in lower-volatility assets instead of relying on 
a generic age-based model. It may also mean improving asset 
location by placing tax-inefficient investments in retirement 
accounts and more tax-efficient holdings in taxable accounts. 
Maintaining a liquidity sleeve for upcoming withdrawals 
can also reduce the need to sell long-term holdings during 
market declines. In other words, the portfolio is not managed 
separately from the plan. It is where the plan is carried out.

The broader takeaway is that retirement is no longer 
just about performance. It is about optimization. When 
goal setting, tax strategy, income planning, and portfolio 
construction are coordinated together, clients are often in 
a much stronger position to preserve wealth, support their 
lifestyle, and maintain flexibility as circumstances change. 
This type of planning is most effective when it is actively 
monitored, updated for life events and tax law changes, and 
coordinated with a client’s broader advisory team.

This kind of planning can be especially valuable within five 

years of retirement, for households with large IRA balances, 
after a business sale or liquidity event, for clients with 
meaningful charitable goals, or during major life transitions 
such as widowhood or divorce. In those moments, the 
decisions made today can echo for decades.

If you are approaching retirement or navigating a major 
financial transition, this can be an ideal time to revisit your 
plan and make sure all the moving pieces are working 
together. We welcome the opportunity to help you think 
through the next stage with clarity and confidence.

Please feel free to schedule a conversation with us at service@
scharfinvestments.com



Scharf Quality Value (Equity)

The Scharf Quality Value Strategy seeks to invest in high 
quality, enduring franchises priced at substantial discounts 
to fair value. The team seeks to identify companies with 
low valuations combined with consistent and sustainable 
earnings, cash flow and/or book value. The goal is to provide 
capital appreciation over the course of an entire market cycle 
while losing notably less than relevant benchmarks in falling 
markets.

For the first quarter of 2026, Scharf Quality Value (Equity) 

account returned -2.5% (net). As short-term market and 
economic activity can be volatile, we encourage investors 
to take a long-term view. That said, we are pleased with the 
long-term performance of the Strategy. Since December 31, 
1990, the Strategy returned 12.0% (net of fees) annualized 
compared with 11.1% for the Russell 1000 Value Index and 
11.0% for the S&P 500. In other words, $1 million invested 
in the Strategy on December 31, 1990, grew to $54.0 million 
as of March 31, 2026, compared to $39.5 million and $27.8 
million for the same $1 million invested in the S&P 500 and 
Russell 1000 Value, respectively.

Strategy Overviews
as of March 31, 2026
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Sources: Bloomberg, Scharf Investments, as o 3/31/2026. This chart depicts returns since the strategy was GIPS-verified in 1990. 
The securities identified and described do not represent all of the securities purchased, sold or recommended for client accounts.  The reader should not assume that an investment in the 
securities identified was or will be profitable.
Past performance is no guarantee of future results, and different periods and market conditions may result in significantly different outcomes. Performance for 1989 through 1996 includes 
all fee-paying, fully discretionary equity accounts open for the entire calendar year.  The performance for each year beginning with 1997 includes all fee-paying, fully discretionary equity  
accounts from their first full quarter under management through their last full quarter under management.  Performance for all years reflects the reinvestment of dividends and other 
earnings, along with the deduction of trading  commissions and other costs including management fees. No guarantee can be made that the composite performance is the statistically 
accurate presentation representing performance of any specific account, as specific account performance depends on investment timing, account specific guidelines, and other factors that
vary from account to account.  Results were generated using an investment philosophy and methodology similar to that  described herein and that Scharf Investments, LLC expects to  
ontinue to use, but future investments will be made under different economic conditions and in different securities. Further, the results do not reflect performance in all different economic 
cycles. It should not be assumed that investors will experience returns, if any, comparable to those shown above. The Standard & Poor’s 500 Index contains 500 industrial, transportation, 
utility and financial  companies regarded as generally representative of the large capitalization U.S. stock market. The comparison of performance to the market index shown is inappropriate 
because the index is more diversified than the portfolios generating such performance and represents only unmanaged results. Due to these differences, potential investors are cautioned 
that no market index is directly comparable to the performance shown above.

Annualized Rates of Return (%) as of March  2026 1 Year 5 Years 10 Years

Scharf Quality Value (Net) -0.3% 6.6% 8.7%



Scharf Multi-Asset Opportunity (Balanced)

The Scharf Multi-Asset portfolio seeks to combine 
the appreciation potential of equities with the capital 
preservation and income generation qualities of fixed income 
and alternative investments. In the equity allocation, the 
team maintains a strict focus on valuation, margin of safety 
and sustainable earnings growth, but maintains investment 
flexibility towards market capitalization and domicile. On the 
non-equity allocation, the team emphasizes credit quality and 
capital preservation. We seek to deliver a compelling risk-
adjusted absolute return.

For the first quarter of 2026, Scharf Multi-Asset (Balanced) 
Strategy returned -1.12% (net). We believe a balanced 

portfolio can provide investors with peace of mind during 
adverse market conditions and is ideal for clients near or in 
retirement. As short-term market and economic activity can 
be volatile, we encourage investors to take a long-term view. 
That said, our balanced accounts have delivered favorable 
results over the long term. Since December 31, 1993, we are 
delighted to report that balanced account returns centered on 
10.0% (net of fees) annualized compared with 7.2% for the 
Lipper Balanced Index. In other words, a $1 million investment 
in a balanced account on December 31, 1993, grew to $22.0 
million as of March 31, 2026, compared to only $9.3 million 
for the same $1 million invested in the Lipper Balanced Index, 
respectively.

Our strategy remains focused on identifying undervalued 
companies with predictable earnings trading at compelling 
valuations relative to their trading history.
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Annualized Rates of Return (%) as of March 2026 1 Year 5 Years 10 Years

Scharf Multi-Asset (Net) 4.6% 6.0% 7.4%

Sources: Bloomberg, Scharf Investments, as of 3/31/2026. This chart depicts returns since the strategy was GIPS-verified in 1993. 
The securities identified and described do not represent all of the securities purchased, sold or recommended for client accounts.  The reader should not assume that an investment in the 
securities identified was or will be profitable.
Past performance is no guarantee of future results, and different periods and market conditions may result in significantly different outcomes. Performance for each year beginning with 
1997 includes all fee-paying, fully discretionary balanced accounts from their second full quarter under management through their last full quarter under management. Performance prior 
to 1996 includes all fee-paying, fully discretionary balanced accounts open for the entire calendar year. No guarantee can be made that the composite performance is the statistically 
accurate presentation representing performance of any specific account, as specific account performance depends on investment timing, account specific guidelines, and other factors that 
vary from account to account.  Performance reflects the reinvestment of dividends and other earnings and the deduction of trading commissions and other costs.  Prior to 1997, net of fee 
performance was calculated using the highest management fee of 0.375% per quarter.  Beginning 1997, net of fee performance was calculated using actual management fees.  Results were 
generated using an investment philosophy and methodology similar to that described herein and that Scharf Investments expects to continue to use, but future investments will be made 
under different economic conditions and in different securities. Further, the results do not reflect performance in all different economic cycles. It should not be assumed that investors will 
experience returns, if any, comparable to those shown above. For comparison purposes only, the composite is measured against the Lipper Balanced Mutual Fund Average for the years 
1994-2004 and the Lipper Balanced Fund Index from 2005 forward.  Lipper Balanced Fund indicators track total return performance of selected funds within the category. The percentage
allocated to stocks, bonds and cash within the balanced account portfolios may differ greatly from the percentages allocated within the benchmark. Therefore, potential investors are  
autioned that no market index is directly comparable to the performance shown above.
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Galentine’s Day @ Petroglyph

Scharf Investments hosted a Galentine’s Day event 
at Petroglyph Ceramics, where we invited clients to 
enjoy a relaxed and creative evening together. Senior 
Director of Wealth Management Debbie Robinson, 
along with Client Service intern Brandis Warren, 
hosted the fun-filled session where clients painted 
pottery items and could bring them home after. We 
are grateful to everyone who joined us and made the 
night such a memorable experience.

Committed to Making a 
Difference

Los Gatos High School Job Shadow Day

Scharf Investments had the pleasure of hosting four 
students from Los Gatos High School for the annual Job 
Shadow Day. The students were introduced to different 
career pathways in the investment management 
industry, and had the opportunity to meet various 
members of the team. They asked great questions 
on career and academic development as they begin 
considering colleges to apply to. 
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The securities identified and described do not represent all of the securities purchased, sold or recommended for client accounts.  The opinions expressed herein are The securities identified and described do not represent all of the securities purchased, sold or recommended for client accounts.  The opinions expressed herein are 
subject to change without notice. Investment in securities involves significant risk of loss. An investor in any of the strategies managed by Scharf Investments must subject to change without notice. Investment in securities involves significant risk of loss. An investor in any of the strategies managed by Scharf Investments must 
understand and be willing to accept those risks, including the loss of a substantial amount of any such investment in securities. Those risks include the risk of changes understand and be willing to accept those risks, including the loss of a substantial amount of any such investment in securities. Those risks include the risk of changes 
in economic and market conditions, the concentration of investments within a portfolio, and the volatility of securities. Do not use this presentation as the sole in economic and market conditions, the concentration of investments within a portfolio, and the volatility of securities. Do not use this presentation as the sole 
basis for investment decisions. Consider all relevant information, including investment objectives, risk tolerance, liquidity needs and investment time horizon before basis for investment decisions. Consider all relevant information, including investment objectives, risk tolerance, liquidity needs and investment time horizon before 
investing. The performance data quoted represents past performance; past performance is no guarantee of future results.investing. The performance data quoted represents past performance; past performance is no guarantee of future results.
S&P Index is a market-capitalization weighted index of 500 publicly traded companies in the U.S. It is not possible to invest direct into an index. S&P Index is a market-capitalization weighted index of 500 publicly traded companies in the U.S. It is not possible to invest direct into an index. 
Lipper Balanced Index Average is an index of open-end mutual funds whose primary objective is to conserve principal by maintaining at all times a balanced portfolio Lipper Balanced Index Average is an index of open-end mutual funds whose primary objective is to conserve principal by maintaining at all times a balanced portfolio 
of both equities and bonds. It is not possible to invest direct into an indexof both equities and bonds. It is not possible to invest direct into an index

EVENTS CALENDAR
We hope to see you at the community events taking place this 

quarter. Please visit scharfinvestments.com or email 
service@scharfinvestments.com to learn more.

Thursday, April 30

Fairways for Kids Golf - 
Hospice of Santa Cruz                         
Seascape Golf Club, CA                                      	
11:30am-8:00pm PT 

Thursday, April 2

Market Outlook & Portfolio Webinar                                               
Zoom                               			 
1:30pm-2:30pm PT                                     	

Wednesday, June 3

Private Wealth Educational 
Webinar - Asset Allocation                                              
Zoom						                        
11:00am-12:00pm PT                                                    



scharfinvestments.com

16450 Los Gatos Boulevard, Suite 207
Los Gatos, CA 95032 
831.429.6513
info@scharfinvestments.com

Focused on Your Goals. Invested in Your Success.

Helping you meet your financial needs and working to achieve your long-term goals is our 
passion. When you choose Scharf Investments, you gain a partner committed to providing 
individualized financial planning, strategic investment management, and superior service with 
a client centric focus. Building a relationship with you is our privilege and our responsibility.  
We are keenly aware that our efforts on your behalf have real-life consequences, and we 
constantly strive to add value across all aspects of our relationships. 

Committed to Community.
We value your continued trust in our services.  
Scharf is eager to serve more individuals who 
could benefit from our expertise and ask that 
you consider referring us to friends, family, or 
colleagues.  Your satisfaction as our client is 
paramount and we are committed to delivering 
exceptional service to you and anyone you refer.  
Growing our business allows us to help more 
individuals achieve their financial goals.


